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Can Personal 
FinanCial advisors  
be blamed For the  
downturn? 
by JosePh elias hight
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ConomiC troubles that 
Came to a head in 2008 de-
veloped from policies put 
in place before disaster 
struck. in the end, banks 
bellied up, stock market 

indexes fell like a king fisher swooping 
in for a kill, and investor portfolios 
collapsed. neither advisors nor their 
clients were able to escape the pain.   »  
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	 Gerald	Cannizzaro,	
of	Retirement	Planning	
Services	in	Oakton,	says	
that	while	financial	advi-
sors	can’t	be	blamed	for	
a	general	downturn	on	
Wall	Street,	some	of	them	
may	be	blamed	for	put-
ting	their	client’s	money	
into	too	high	a	risk	port-
folio	for	the	client’s	age,	
life	circumstances	and	
risk	tolerance.	“Almost	
everyone	overestimates	
their	risk	tolerance	in	a	
bull	market,”	adds	Ed-
win	Knowles	Jr.,	of	The	
Knowles	Company,	LLC,	
also	in	Oakton.	A	bear	
market	is	a	good	time	to	
reassess	your	true	toler-
ance	for	risk.
	 Knowles	says	the	down-

the monitor grouP 
*$Min: 1M
McLean
703-288-0500
www.themonitorgroup.com
Ken Robinson
SEC registered 
Fee only

houlihan FinanCial  
resourCe 
*$Min: 1M
Reston
703-796-0800
www.houlihanfinancial.com
Patricia P. Houlihan
SEC registered 
Fee only
 
sPire wealth  
management 
*$Min: nonE
Reston
703-657-6062
www.spireip.com 
SEC registered
Fees & commissions

west FinanCial  
serviCes, inC.  
*$Min: 1M
Glen Buco, CFP
Kimberly Cox, CFP
McLean
703-847-2500
www.westfinancial.com
SEC registered
Fee only

sentinel wealth  
management, inC. 
*$Min: 1M
Reston
703-787-5770
www.sentinelwealth.com
SEC registered
Fee only 
 
alexander randolPh  
advisory, inC. 
*$Min: 0.25M
Reston
703-734-1507
www.alexanderrandolph.com
SEC registered
Fee only

FoCus wealth  
management, ltd. 
*$Min: nonE
Helen Modly, CFP/ChFC
Middleburg
540-687-3987
www.focus-wealth.com
SEC registered
Fee only

hoPwood FinanCial  
serviCes, inC. 
*$Min: 0.5M
Great Falls
703-787-0008
www.hopwoodfinancial.com
SEC registered
Fee only 
 
Fox, Joss  
& yankee, llC 
*$Min: 1M
Reston
703-889-1115 
www.fjyfinancial.com
Marjorie Fox, AiF/CFP
Daniel Joss, AiF/CFP
Jon Yankee, AiF/CFP
SEC registered
Fee only

Cassaday & Co. inC. 
*$Min: 0.1M
McLean
703-506-8200
www.cassaday.com
Barry Glassman, CFP/PFS
SEC registered
Fee only

bernhardt wealth  
management, inC. 
*$Min: 1M
Gordon Bernhardt, CFP/CPA/PFS
McLean
703-356-4380
www.bernhardtwealth.com
SEC registered
Fee only 
 
C5 wealth  
management, llC 
*$Min: 1M
Great Falls
703-759-5508
www.c5wm.com
SEC registered
Fee only

horan CaPital  
management, llC 
*$Min: 0.5M

turn	hit	all	markets,	
stocks	and	bonds,	not	just	
one	asset	class.	The	drop	
in	portfolio	values	af-
fected	the	income	of	the	
many	financial	advisors	
who	earn	fees	as	a	per-
centage	of	a	client’s	as-
sets.	Knowles	says,	“It	is	
to	my	advantage	for	them	
[clients]	to	do	well.”

Crisis a surPrise  
For all
In	2001,	mortgage	lend-
ing	took	off,	spurred	by	a	
low-interest	rate	policy	by	
the	Federal	Reserve	and	
lucrative	fees	for	originat-
ing	mortgages.	Govern-
ment	policy	to	encour-
age	home	ownership	may	
have	led	to	lower	lend-

exPert
FinanCial
advisors

kenneth robinson says typical 
investment portfolios fell 
from 30 to 50 percent. robin-
son is senior planner at the 
monitor group in mclean, and 
director of public relations 
for the financial planning 
association of the national 
capital area (fpanca).
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to	see	what	was	com-
ing.	With	few	exceptions,	
most	economists	were	not	
expecting	trouble	ahead.		
The	same	can	be	said	of	
government	policy	makers	
at	the	Federal	Reserve,	the	
U.S.	Treasury	and	finan-
cial	industry	regulators.
	 In	order	to	expand	the	
lucrative	business	of	origi-
nating	mortgages,	lend-
ers	had	turned	to	finan-
cial	wizards	to	help	them	
bundle	the	mortgages	and	
sell	shares	to	investors,	
thus	freeing	up	capital	to	
make	still	more	mortgages.	

Patrick Horan, CFP/ChFC
Vienna  
(Headquarters in Baltimore, Md.)
410-494-4381
www.horancm.com
SEC registered
Fee only

CJm wealth  
advisers, ltd.  
*$Min: nonE
Tracey Baker, CFP
Brian T. Jones, DFP
Kim McLeland CPA/DFP/ 
ChFC/CLU
Dave Green, CFP
Fairfax
703-425-0700
www.cjmltd.com
SEC registered
Fees & commissions

edelman FinanCial  
serviCes, inC.  
*$Min: .05M
Fairfax
703-818-0800
www.ricedelman.com
SEC registered
Fees & commissions

egan, berger  
& weiner, llC 
*$Min: 100K
Bryan D. Beatty, CFP
Vienna
703-506-0843
www.ebwllc.com
Commissions
(Advisory services offered through
ING Financial Partners)

bingham FinanCial  
advisory, llC 
*$Min: nonE
Arlington
Stephen E. Bingham, CFP
703-536-6863
Eleanor K. Blayney, CFP
703-356-0435
+VA registered
Fee only 

Ferris, baker  
watts, inC. 
*$Min: n/A
Brian J. Bogart, CFP
Fairfax  
(Headquarters in Baltimore, Md.)
703-356-0079
www.fbw.com
SEC registered
Fees & commissions

harris sbsb 
*$Min: n/A
McLean
www.harris-sbsb.com 
James J. Bruyette, CPA/CFP
703-734-9321
Margaret M. Welch, CFP
703-734-9300 x835
Mark E. Johannessen, CFP
703-734-9300 x 564
Gregory D. Sullivan, CFP/CPA/PFS
703-734-9300
Jean S. Harrell, Senior Manager
703-734-4620

Mortgage-backed	securi-
ties	in	the	form	of	credit	
derivatives	called	collat-
eralized	debt	obligations	
(CDOs)	were	sold	to	inves-
tors	in	the	United	States	
and	around	the	globe—to	
banks,	to	insurance	com-
panies,	to	pension	funds,	
and	into	the	portfolios	
of	individual	investors.	
Between	2004	and	2006,	
mortgage	lending	re-
mained	high	at	just	over	
$3,000	billion	new	mort-
gage	obligations	annually.
	 But	the	bubble	was	
about	to	burst.	The	Har-
vard	University	hous-
ing	report	says	hous-
ing	markets	contracted	
in	2006	and	2007.	The	
national	median	single-
family	home	price	fell	for	
the	first	time	in	40	years,	
and	the	market	value	
of	the	homes	of	several	
million	homeowners	fell	
to	less	than	what	they	
owed	on	their	mortgag-
es.	Delinquency	rates	on	
home	mortgages	had	held	
steady	between	2002	and	
2005,	but	began	to	in-
crease	in	2006,	and	the	
rate	of	increase	acceler-
ated	in	2007.
	 When	the	housing	
bubble	burst,	securities	
backed	by	home	mort-
gages,	the	CDOs,	lost	
their	value,	gradually	at	
first,	but	then	in	a	deluge.		
Banks,	financial	institu-
tions	and	other	investors	

methodology
our list includes financial advisors not associated with 
brand-name brokerages and banks often tied to invest-
ment funds espoused by the parent firm. fifteen on our 
list are firms from wealth magazine’s 2008 national “top 
dog” list of financial advisors with offices in northern 
virginia. the national association of personal financial 
advisors and the financial planning association of the 
national capital area provided a list of area advisors from 
their memberships. we culled the lists for duplicates, and 
selected those with offices in northern virginia. most 
advisor firms on our list are registered investment advi-
sors with the securities and exchange commission (sec) 
or with the state of virginia. the few exceptions provide 
services through firms that are sec registered.

* minimum investible assets that the firm requires a client to have. “investible” assets do 
not include equity in homes or 401(k) retirement accounts, since these are not available 
for management by the firm. 
+ va registered means a registered investment advisor with the state of virginia division 
of securities and retail franchising.

sec registered means a registered investment advisor with the securities and exchange 
commission.

when aum is listed as none, it means that the financial advisor firm does not take dis-
cretionary authority in managing a client’s assets, choosing to offer planning and advice 
about investing assets, but not having discretionary authority to manage them.

ing	standards.	A	report	
issued	in	June	2008	by	
Harvard’s	Joint	Center	
for	Housing	revealed	that	
new	mortgage	obligations	
in	the	United	States	went	
through	the	roof	between	
2001	and	2003,	rising	
from	$2,593	billion	in	
2001	to	$4,445	billion,	a	
71-percent	increase.	With	
the	increased	demand,	
housing	prices	increased	
through	the	first	half	of	
the	decade.
	 But	very	few	investors	
or	personal	financial	ad-
visors	had	the	foresight	sh
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you don’t need to have a lot 
of money to consider consult-
ing with a financial advisor. 

3

SEC registered 
Fee only

advisors  
FinanCial, inC. 
*$Min: n/A
Jocelyn R. Kaplan, CFP
Falls Church
703-883-0300
www.advisorsfinancial.com
SEC registered
Fee only

yeske buie inC. 
Elissa Buie, CFP
Vienna
703-538-2116
www.yeske.com
Fee only
(Yeske Buie Inc. was created through 
a merger of Financial Planning Group, 
Inc. and Yeske and Company, both 
SEC-registered companies. The AUM 
is for the two companies combined.)

the advisory  
grouP, llC 
*$Min: n/A
nicolet V. Evans, CFP
Falls Church
703-734-6972
www.nvbag.com
VA registered
Fee only

mCg FinanCial  
Planning 
*$Min: n/A
Mary C. Ginn, CFP/EA
Oakton
703-938-0074
VA registered
Fees & commissions

1st PortFolio 

holding	these	securities	
in	their	portfolios	were	
in	trouble.	Stock	mar-
kets	tumbled.	In	Decem-
ber	2008,	the	Nation-
al	Bureau	of	Economic	
Research	announced	we	
were	in	an	economic	re-
cession	that	had	begun	at	
the	end	of	2007.
	 Kenneth	Kopecky,	pro-
fessor	of	economics	and	
finance	at	Temple	Uni-
versity,	and	editor	of	the	
Journal	of	Economics	and	
Business,	says	it	will	take	
a	long	time	to	sort	out	all	
the	culprits	that	led	to	the	
housing	boom	and	bust.	
He	notes	that	loose	regu-
lation	of	the	government-
sponsored	secondary	
mortgage	market	com-
panies—Fannie	Mae	and	
Freddie	Mac—contrib-
uted	to	the	problem.	And	
there	was	no	regulation	of	
credit	derivatives	markets	
and	little	regulation	of	
investment	banks	by	the	
Securities	and	Exchange	
Commission.	Government	
policies	to	expand	home	
ownership,	while	well-
meaning,	may	have	con-

tributed.	All	these	were	
culprits	to	one	degree	or	
another,	he	says.	

northern virginia’s 
eConomy resilient
While	less	affected	by	the	
national	economy	than	
most	metropolitan	areas,	
Northern	Virginia	is	not	
immune	to	downturns.	
Stephen	Fuller,	director	
of	the	Center	for	Regional	
Analysis	at	George	Mason	
University,	and	a	member	
of	the	Governor’s	Advi-
sory	Board	of	Economists,	
sees	a	dipping	rate	of	
economic	growth	through	
2009	for	the	Washington	
metropolitan	region,	in-
cluding	Northern	Virgin-
ia.	Though	the	dip	will	be	
shallower	than	what	Full-
er	expects	for	the	country	
as	a	whole.		
	 Northern	Virginia	
housing	prices	began	fall-
ing	in	2007,	and	the	de-
crease	in	prices	acceler-
ated	in	2008.	Because	of	
a	fall	in	the	rate	of	growth	
of	state	and	local	govern-
ment	tax	revenues,	the	
budgets	of	the	state	of	

Virginia	and	local	juris-
dictions,	including	those	
in	Northern	Virginia,	face	
pullbacks	in	spending.	
	 But	George	Hoffer,	
Virginia	Commonwealth	
University	economics	
professor,	also	a	member	
of	the	Governor’s	Advi-
sory	Board	of	Economists,	
says	Virginia’s	economy	
is	buoyed	by	a	regional	
crescent	from	North-
ern	Virginia	down	to	
the	Tidewater	area.	The	
crescent	has	had	some	
of	the	lowest	unemploy-
ment	rates	in	the	coun-
try	for	virtually	all	of	this	
decade.	Northern	Vir-
ginia	has	the	high-tech	
industry	and	government.	
Richmond	has	a	balanced	
non-manufacturing	econ-
omy,	and	Tidewater	has	
the	military.	
	 “Northern	Virginia	is	
clearly	the	crown	jewel”	
of	Virginia’s	economy,	
Hoffer	suggests.	“We	have	
a	paradox.	As	the	national	
economy	gets	in	trouble,	
Northern	Virginia	does	
relatively	better.	You	wind	
up	with	new	government	

advisor  
   For hire
what you  
need to know

ask for referrals. arrange 
for an initial no-cost meet-
ing. advisors should refer you 
elsewhere if it’s not a good fit.

“fee-only” advisors have less 
conflicts of interest than advi-
sors who earn commissions 
on sales of funds or products.

financial advisors often base 
their fees on “investible as-
sets,” those not tied into a 
401(k) or home equity. 

look for a planner with a 
“cfp” (certified financial 
planner) after the name. 
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*$Min: n/A
Michael Rebibo, CFP
Vienna
703-821-5554
www.firstportfolioinc.com
VA registered
Fee only

vista wealth  
strategies 
*$Min: 250K
Judy L. Redpath, CFP
Reston
703-295-9322
www.vistawealthstrategies.com 
Fee based
(Securities and advisory services 
offered through Commonwealth Fi-
nancial Network, Member FINRA/
SIPC, a Registered Investment 
Advisor)

miye wire, llC 
*$Min: 100K
Miye T. Wire, CFP
Reston
703-925-0308
www.woodburyfinancial.com 
SEC registered
Fee based
(Investment advisory services of-
fered through Woodbury  
Financial Services)

omega 
wealth 
management 
*$Min: n/A
Lisa  A.K. Kirchenbauer, CFP/RLP
Arlington
703-387-0919, ext. 500
www.kfmcconsulting.com
SEC registered
Fee only

daniel P. lash, CFP/aiF 
*$Min: 500K

Vienna
703-356-4360, ext. 703
www.brucevaughn.com
SEC registered 
Fee based
(Investment advisory services offered 
through Financial Network Invest-
ment Corporation)

FinanCial  
assoCiates 
*$Min: n/A
Anne Q. Uno
Arlington
703-522-3111
VA registered
Fees & commissions

orr FinanCial  
Planning  
*$Min: 100K
Everette orr, CPA/PFS
McLean
703-749-1415
www.orrfinancialplanning.com
VA registered
Fee only 
 
hoPkins 
investment  
management, llC 
*$Min: 250K
Martin L. Hopkins, CFP
Fairfax
410-757-7980
www.hopkinsim.com
SEC registered
Fee only

mClean asset  
management  
CorPoration 
*$Min: 1M
Dean Umemoto,CFP/ChFC
Mark Farrell, CFP
Eileen o’Connor, CFP/MBA
McLean
703-827-0636
www.mcleanfn.com
SEC registered 
Fee only

liFetime wealth  
Planning and  
management 
*$Min: 500K
Carolyn Walder, CFP
Alexandria
703-519-1254
www.ltwealth.com
SEC registered
Fee only 

tiCknor, atherton  
and assoCiates 
*$Min: 500K
Mark Atherton, CFP
Joel Ticknor, AiF/CFP
Reston
703-476-3521
www.ticknorfinancial.com
SEC registered
Fee only 

bouCher FinanCial  
Planning serviCes 
*$Min: nonE

programs	to	deal	with	the	
ills	that	befall	other	parts	
of	the	country,	adding	to	
government	employment	
and	to	the	employment	of	
government	contractors,	
so	economic	downturns	
are	mitigated	to	some	de-
gree	in	Northern	Virginia.”

how they helP
CEO	of	the	Certified	Fi-
nancial	Planner	Board	of	
Standards,	Inc.,	Kevin	
Keller	says	that	finan-
cial	planning	is	a	distinct	
profession,	different	and	
separate	from	a	securi-
ties	dealer	or	broker.	“A	
financial	planner’s	job	is	
to	help	an	individual	or	
families	meet	life	goals	
through	the	allocation	of	
financial	resources.	In-
vestment	advice	is	part	
of	it.”	
	 Advisors	are	available	
for	individuals	and	fami-
lies	at	every	age	and	every	
stage	of	their	lives—for	
retirement	planning,	for	
planning	for	the	financ-
ing	of	college	education	
of	young	children,	and	
for	estate	and	insurance	
planning.	Keller	suggests	
asking	for	referrals	from	

friends	and	colleagues	and	
calling	advisors	to	arrange	
for	an	initial	no-cost	
meeting	to	see	if	it	may	be	
a	good	fit.	If	not,	he	says	
most	advisors	will	make	a	
referral	to	someone	in	the	
field	who	better	fits	the	
client’s	needs.
	 Keller	makes	the	anal-
ogy	that	going	to	a	finan-
cial	planner	for	finan-
cial	health	is	like	going	
to	your	family	doctor	for	
medical	health.	In	both	
cases	you	may	be	referred	
to	a	specialist—perhaps	
to	a	tax	spescialist	or	es-
tate	planner	or	a	broker	by	
your	financial	planner,	or	
to	a	cardiologist	or	urolo-
gist	by	your	doctor.
	 Robinson	recommends	
“fee-only”	advisors.	Fee-
only	financial	advisors	
charge	a	fixed	fee,	hourly	
rates	or	fees	as	a	percent-
age	of	assets	to	be	man-
aged.	Robinson	doesn’t	
like	the	term	“fee	based,”	
referring	to	a	sort	of	hy-
brid	fee	structure	that	
combines	fees	and	com-
missions.	He	says	that	
fee-only	advisors	have	
less	conflicts	of	interest	
than	advisors	who	earn	

keller makes the analogy that going to a Finan-
Cial Planner For FinanCial health is like going to 
your Family doCtor For mediCal health. in both 
Cases you may be reFerred to a sPeCialist—PerhaPs 
to a tax sPeCialist or estate Planner or a broker 
by your FinanCial Planner, or to a Cardiologist or 
urologist by your doCtor.
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Reston
703-391-8466
www.boucherplanning.com
Frank Boucher, CEBS/CFP
VA registered
Fee only 

mitChell  
advisory, inC. 
*$Min: 250K
Mitchell Martin, CFP
Herndon
703-481-9868
SEC registered
Fee only

liFetime FinanCial  
Planning, inC. 
*$Min: n/A
Dean Knepper, CFP/CPA
Herndon
703-779-0515
www.lifetimefp.com
VA registered
Fee only

retirement  
Planning serviCes 
*$Min: n/A
Gerald Cannizzaro, MBA
Oakton
703-716-1233
VA registered 
Fee only
 
the knowles  
ComPany, llC 
*$Min: nonE
Edwin Knowles, Jr., CFP
Oakton
703-620-9445
VA registered 
Fee only

sanChez  
& zures, llC 
*$Min: 250K
Jeffrey Zures, CFP/CPA
McLean
703-349-0330
www.szadvisors.com
VA registered 
Fee only

alPha FinanCial  
advisors, llC 
*$Min: n/A
Eric D. Hess, CFP/ChFC
McLean
703-442-7686
www.alphafinancialadvisors.com
SEC registered
Fee only

asset harvest  
grouP 
*$Min: 1M
Femi Shote, MSF/ChFC/CFP/AiF
McLean
703-760-0043
www.assetharvest.com
SEC registered 
Fee only

ProFessional  
FinanCial solutions 
*$Min: 500K
Michael McLenigan, CFP

commissions	on	sales	
of	funds	or	products.	
He	adds,	“The	‘fee-on-
ly’	description	is	strictly	
guarded	criteria.	Financial	
advisors	must	disclose	
when	registering	with	the	
SEC	or	a	state	regulator	
whether	fees	they	charge	
include	commissions.”
	 Knowles	advises	clients	
to	be	diversified,	which	he	
says	is	a	better	prediction	
of	success	than	individual	
stock	picking.	For	those	
fully	invested	and	diver-
sified,	he	advises,	“Just	
hang	tight	and	to	wait	it	
out;	average	stock	market	
recovery	is	34	percent	in	
the	12-month	period	af-
ter	a	recession.”	He	sug-
gests	maximizing	401(k)	
contributions	if	you	are	
not	already	doing	so,	and	
notes	that	investors	with	
taxable	accounts	can	low-
er	taxable	income	by	sell-
ing	shares	in	funds	with	
losses	and	replacing	them	
with	shares	in	funds	with	
similar	stocks.	He	says	
you	will	gain	by	lowering	
your	income	tax	bill.
	 As	for	the	distinction	

between	financial	advisors	
and	financial	planners,	
Robinson	doesn’t	believe	
it’s	important.	The	key	is	
for	the	advisor	or	planner	
to	offer	short-	and	long-
range	planning,	provide	
financial	advice	and	help	
manage	assets	according	
to	client	needs	and	wish-
es,	solely	in	the	client’s	
best	interest.
		 The	CFP	Board	is	neu-
tral	in	its	stance	toward	
fee-only	and	commis-
sion-based	financial	ad-
visors,	but	Keller	empha-
sizes	that	advisors	should	
fully	explain	charges	and	
fees,	including	commis-
sions.	Even	fee-only	fi-
nancial	advisors	can	have	
conflicts	of	interest,	he	
says;	for	example,	in	of-
fering	advice	on	paying	
off	a	mortgage	or	in	sell-
ing	a	piece	of	real	estate,	
which	could	increase	a	
client’s	investible	assets,	
and	fees	for	the	advi-
sor.	The	bottom	line,	he	
says,	is	to	check	out	the	
financial	advisor’s	cre-
dentials	and	references,	
and	to	carefully	explore	

any	potential	conflicts	of	
interest.	Investible	assets	
are	assets	not	locked	up	
in	home	equity	or	401(k)	
plans	and	are	the	measure	
of	assets	on	which	finan-
cial	advisors	often	base	
their	fees.

the imPortanCe  
oF liCensure
When	seeking	profes-
sional	financial	planning	
and	advice,	Al	Hughes,	
chief	of	registration	for	
the	Virginia	Division	
of	Securities	and	Retail	
Franchising,	recommends	
working	with	financial	
advisor	firms	that	are	
registered	with	the	SEC	
or	a	state	regulatory	au-
thority.	Investment	advi-
sor	firms	with	more	than	
$30	million	in	investible	
assets	under	manage-
ment	must	register	with	
the	SEC	and	be	subject	
to	audit	and	regulation	
by	that	authority.	Firms	
with	between	$25	and	$30	
million	in	assets	under	
management	can	choose	
to	register	with	the	SEC	
or	with	a	state	regulato-
ry	authority.	Those	with	
less	than	$25	million	in	
assets	under	manage-
ment	register	with	state	
regulators	and	are	subject	
to	audit	and	regulation	by	
the	states	in	which	they	

“Just hang tight and to wait it out; 
average stoCk market reCovery is 
34 PerCent in the 12-month Period 
aFter a reCession.”
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are	registered.	
	 Keller	advises	look-
ing	for	a	financial	plan-
ner	with	a	“CFP”	(certified	
financial	planner)	after	
the	name.	In	addition	to	
a	four-year	college	degree	
and	a	minimum	three	
years	of	experience,	the	
CFP	requires	the	equiva-
lent	of	five	to	six	gradu-
ate-level	courses,	as	well	
as	sitting	for	a	10-hour,	
day-and-a-half-long	
exam.	“There	are	over	100	
different	kinds	of	cre-
dentials	in	the	financial	
planning	field,”	Keller	
says.	“Some	of	these	are	
credible;	others	can	be	
achieved	with	a	weekend	
course	and	an	open-book	
test	…	A	client	should	be	
careful	to	check	out	what	
the	letters	after	an	advi-
sor’s	name	really	mean.”
	 Chartered	Financial	
Analyst	(CFA)	is	a	creden-
tial	offered	by	the	CFA	In-
stitute,	a	global	organiza-
tion	with	headquaters	in	
Charlottesville.	It	is	also	

a	respected	credential,	re-
quiring	serious	study	to	
achieve.	It	requires	four	
years	of	college	study	or	
the	equivalent	thereof,	
four	years	of	professional	
experience	and	passing	a	
series	of	exams.

how northern  
virginia beneFits
In	financial	crises,	the	
need	for	professional	fi-
nancial	help	can	be	acute,	
marking	the	difference	
between	a	spiraling	pat-
tern	of	panic	and	tak-
ing	control.	But	financial	
planning	and	professional	
financial	advice	is	not	just	
for	economic	crises;	rath-
er,	they	can	be	useful	in	
good	times	and,	as	Keller	
says,	for	families	and	in-
dividuals	at	any	stage	of	
their	lives.	
	 There	is	plenty	of	help	
in	the	area.	In	2008,	there	
were	1,782	registered	in-
vestment	advisor	firms	in	
Virginia,	623	with	offices	
located	in	the	state,	271	in	

Fairfax
703-385-0870
www.profinancialsolutions.com 
SEC registered
Fee only 

d'orazio  
& assoCiates 
*$Min: n/A
Joseph D’orazio, CFP/CPA
Falls Church;
703-917-0007
SEC registered
Fee only

Fleming FinanCial  
Planning, llC 
*$Min: n/A
Gary Fleming, CFP/CRPC
Centreville
703-266-1140
www.flemingfinancialplanning.com
VA registered
Fee only

CoCozza FinanCial  
Planning 
*$Min: nonE
Paul Cocozza, CFP/CPA
Arlington
703-276-1243
VA registered 
Fee only  

bour grouP 
*$Min: nonE
Phillip D. Bour, CFP
South Riding
703-327-2770
www.9simplesteps.com
VA registered
Fee only 
 
indePendent  
FinanCial  
Planning, inC. 
*$Min: 250K
Paul White, CFP
Manassas
703-330-6079
www.ifpinvestors.com
SEC registered
Fee only

wesling  
FinanCial 
Planning  
serviCes CorP 
*$Min: nonE
Timothy Wesling, AiF/CDFA/CFP
Alexandria
703-535-8280
www.weslingfinancial.com
VA registered
Fee only

millennium  
CaPital  
management  
CorP. 
*$Min: n/A
John Andrew Frisch, CFP, CPA 
Woodbridge
703-878-9050
www.mcm-corp.net 
Sec Registered
Fee only

Northern	Virginia.	
	 Of	the	registered	in-
vestment	advisor	firms	
in	Northern	Virginia,	105	
were	registered	with	the	
SEC	and	166	with	the	
state	of	Virginia.	
	 Befitting	an	area	with	
some	of	the	most	affluent	
counties	in	the	country,	
15	of	Wealth	Magazine’s	
2008	list	of	500	“Top	
Dog”	investment	advi-
sor	firms	in	the	country	
are	in	Northern	Virginia.	
An	additional	13	are	in	the	
Washington,	D.C.,	sub-
urbs	of	Maryland.		
	 Washington,	D.C.,	is	
home	of	the	CFP	Board	of	
Standards,	and	Charlot-
tesville	is	the	headquar-
ters	of	the	global	CFA	
Institute.	Both	can	offer	
help	in	understanding	the	
credentials	of	financial	
planners.	The	Financial	
Planning	Association	has	
an	active	chapter	in	the	
national	capital	area.	Fi-
nally,	a	search	on	the	na-
tional	FPA	website	brings	
up	a	running	list	of	324	
CFP	financial	planners	in-
side	of	a	50-mile	radius	of	
Springfield.
	 For	Northern	Virginians	
who	feel	they	may	profit	
from	reputable	financial	
planning	and	advice,	then,	
it	is	readily	available.	

there is Plenty oF helP in the area. 
in 2008, there were 1,782 regis-
tered investment advisor Firms 
in virginia, 623 with oFFiCes lo-
Cated in the state, 271 in north-
ern virginia. 
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